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Therese: Hello. Hello. This is Therese of happyinbusiness.com, and I am

delighted to have you here Tank’you so much for taklng the tlme to come
to thls call. An ; ¢ Ve

il *r‘n.s \Se nost negokach

ansespt!
& But I want to welcome you to The Inner Game of Marketmg I m calling this
C 36“ caﬁ’Dlscovermg Your Unlqueness and Having the Mlndset to Market and Sell
0-\‘£ @(‘\l that in a Big and Bold Way~, n
’\0’\' 1 suter | just want to say thanks again for coming to this call. And let me tell
you ou can expect. I am going to have some pretty cool tools. And-se, | 0L
wonder ifKatie Courigcould sing a song about that fexreak My Pretty Cool

Tools.
CY\‘m oc

A\
\C e@' , I'm going to give you some tools, because it’s great to say, oh here S -,
0 some concepts”But [ want you to be able to walk away with specific things O\Ve' g
\}p_, that you can do. Se'I expect this might go a little fast. This might feel like

Qf( water from a fire hydrant, perhaps. Butattheend-] expect you maybe to be a

- little confused. Now that’s kind of funny. Why in the world would I want you

(\Q&d‘ (?,ui to be confused? Because that means you're considering some new concepts.

Om Sometimes confusion is a good thing, because it leads you to do the big, deep

I> dive to get to that inner marketing place.

. lis the deal.
. O~ real is the dea

.\6 ,S(‘\ Yetrkrow: I will be real with you. One-ofmy-hepefully gart of my brandlng
‘\"7 \)Q- . is that 'm pretty transparent, and I will tell you the real deal as I see it. And I
AL b~ '& want you to be real. We've got one person that is going to be a case study.
\}‘D} Q}& One of my clients is coming on, and she’s going to share some of her story,

eo\ed\ ;tha-t.—O-leay—-s.a I want to talk now about my journey. How the heck d1d I get
(‘L here? And-whatlhave to say aboutthat,isthat, some of you witknow mey
ﬂ(y :7 some of you might not know me, is-Hra& I started out as a psychotherapist.

“that’s kind of a welrd-h-ke Mma’c the heck are you doing business
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%@ coaching? I've even asked myself that. And (he reason why this is important
to you is because in my journey, I've hit the roadblocks and the stumbling
blocks and-eine-of discovered some solutions. Are-se-twilltellyou, I started
out as a psychotherapist. 1 have a Master’s degree in counseling, was in
ice in my own business for aboutmeéﬁeyears. In 2001,1 went to
. Rice 03:54 coaching school. And that’s not a big jump really, from being a L,\-éu\c'e

égc\ 0@&/ o apist to a life coach. b P V;:’\\gs oYY
1 :
0‘.‘2,( gffe’e(\ That’s not a big deal. ..A,nd-}-\n 2005, I got one of those what I call, yeu-tnow:

divine appointments where there was this crazy magical coincidence where |
\I\‘Q’. _ ended up buying a chapter of a local business, a networking development
,e\(D(" UV( g group called Shared Vision. So here I was, | had been a psychotherapist. I
\(Q“\ knew nothing about how to run a business. And I just can’t believe that. I
knew nothing with a capital N. Zero, zip, nada. = They just

a ke oo

They clearly didn’t vet me, because I never would have sold me as a
franchise. I'd be really honest. I would just sell me the franchise, because I
didn’t have a business background. Iwas this lovey, touchy little therapist,”
knew a lot, had a great heart, but I thought EXCEL was a spreadsheet. ¥ou-

- know; | had never networked. I knew nothing. So that’s how I came to the
starting line here. ¥ouknow?-

fter a few years of finding my way, and just investing tons and tons of
time and energy and money in the whole deal, and getting coaching and
mentoring, I finally said} wow,seutkaew, maybe I should stop apologizing for
just being a therapistZBeeause-that’s what | was doing. And-thet you need to
‘3‘ remember th,is.'fﬁis is why all of this work today comes out. It's from this
-Q'\ kind of painful part of my journey, ane=that [ had this-thing-that-was a huge,
0\3( huge, huge gift, and [ was not owning it. In fact,_not-even-net-ewing+e-l was

O\X)@\Qﬁ . apologizing for it. o —Cel'\’ 1 el

N
‘\0'0 X \)jf C}"‘ ‘ JFwenld-gotmmymimd, [ would never tell clients, would go in mind or to
Q MQ(‘Q' \\Ot) my colleagues, like tigh, yewkmow I'm pretty.g6od, but I never
\}J — worked in a corporate environmentf’ ike; : [ didn’t earn
my sﬁW&WSO in about 2007-8, I kind
of figured well, maybe I'll just focus on marketing and business growth.

Yeah, that’s what I'll do. And in about 2008, some of my friends and some of
my colleagues started saying,youkaews] have worked with all the big hitters

in the coaching industry:e_lnd you would know their names if I told them to
you.

“\@nd I'm sorry,Therese, but I'm getting much better results from you because
of your mindset stuff. “And guess how long it took for me to own tha{: Ser it
didn’t come easy because I couldn’t see a \yay; I couldn’t find it. Leeuldn-tlike

 that’s cool, I'm really good at this, but ugh.’l couldn’t find a way. Ane-sob
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